
Exit Planning & Go-To-Market Process Timeline
Typical phase durations for a Blue Sky engagement, from first valuation through closing.

Blue Sky Advisory Services

blueskyexitplanning.com

BEFORE GOING TO MARKET  ·  OPTIONAL

Exit Planning Building value and readiness ahead of a sale. Not all clients opt into this phase. 6 – 36 months

THE TRANSACTION  ·  SIX PHASES

01

14 – 21
days

Fair Market
Valuation

02

21 – 28
days

Prepare GTM
Materials & Reach

Out List

03

45 – 90
days

GTM Reach Out,
Buyer Calls, Short

List, Meet with
Sellers

04

14 – 21
days

Negotiate LOI

05

90 – 120
days

Due Diligence

06

30 – 45
days

Purchase
Agreement &

Close

TOTAL TRANSACTION TIMELINE

Phases 01 through 06, excluding the optional Exit Planning phase.

Ranges are typical and vary with deal size, industry, and buyer interest.

214 – 325 days
roughly 7 – 11 months

Blue Sky Consulting & Advisory Services, Inc.  ·  213 S. Dillard Street, Suite 320E, Winter Garden, FL 34787 Illustrative timeline. Not a guarantee of outcome or duration.


